
SAP-Qualified Partner-Packaged Solutions

Run Your Midsize Business at Its Best 
Empower Your People and Processes with an  
SAP-Qualified Partner-Packaged Solution
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Software That Enables Fast Time to Value

Midsize companies have new opportunities to flourish in the modern digital economy. 
With the right technology, you can run your business with greater efficiency while 
establishing a foundation to fuel its growth. Empower your teams to innovate quickly 
and stay current with customer needs. Outpace the competition and expand into 
new markets. With an SAP-qualified partner-packaged solution, you can grow your 
business the way that is best for you while realizing fast time to value.

GAIN THE FREEDOM TO FOCUS ON INNOVATION 
Midsize companies like yours need software that 
meets their operational needs while supporting 
their aspirational goals. While you are pursuing 
growth, the rest of your business systems and 
processes need to run smoothly so your people 
are free to focus on innovation, not solving prob-
lems. SAP-qualified partner-packaged solutions 
provide this freedom.

Built, sold, and supported by an SAP partner,  
the solutions combine cloud and on-premise 
software and innovations from SAP that are 
among the market leaders, together with an  
SAP partner’s intellectual property and services, 
to deliver low-risk, predictable projects at attrac-

tive price points – for rapid time to value. From  
finance and sales to HR and operations, the  
packaged solutions provide the tools you need  
to create exceptional employee and customer  
experiences. Proven procurement, inventory, and 
industry-specific processes help you move faster, 
adapt quickly, and compete better. 

Whether you have a hundred employees or a few 
thousand, SAP-qualified partner-packaged solu-
tions can help your business run at its best. Each 
solution is rich with industry and line-of-business 
expertise to help you achieve more. Preconfig-
ured software helps accelerate implementation, 
so you can be up and running in a matter of 
weeks.

With an SAP-qualified  
partner-packaged solution,  
you’ll be in good company.  
In fact, more than 250,000 
small and midsize companies 
use SAP solutions. 
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INSIDE AN SAP-QUALIFIED PARTNER- 
PACKAGED SOLUTION
Choosing SAP® software means you can have 
greater peace of mind, knowing you have the 
commitment of a trusted provider that you’ll 
never outgrow. Each packaged solution under-
goes rigorous qualification by SAP. Partners must 
demonstrate the uniqueness of their package 
and their ability to deliver value.

Partner-packaged solutions are built around a 
core foundation of SAP software that can include 
ERP and line-of-business solutions for human 
capital management, customer engagement, 
procurement and sourcing, the Internet of 
Things, and cloud-based analytics for data  
insights. Each solution also includes:
 • Partner services: SAP partners showcase their 
unique industry or product expertise and intellec-
tual property through specialized customization 
and deployment services that solve common to 
unique business challenges.

Invest in Technology with Greater  
Peace of Mind

 •  Partner add-ons and extensions (optional):   
Partner-developed solutions may include an  
integrated add-on or solution extension that  
expands the functionality of SAP software,  
tailored to a specific vertical or industry.

 • Documentation: Every solution is based on 
best practices and is documented in detail to 
make it easier for you to fully adopt it into your 
business and processes.

There are more than 1,000 packaged solutions 
developed by more than 500 SAP partners in  
55 countries. SAP provides a partner-packaged 
solution finder on our Web site that allows you to 
search for packaged solutions by region, lan-
guage, industry, products, and deployment mode. 
Each offering has a dedicated page that provides 
an overview, an information sheet that includes 
high-level business benefits, and a video to help 
you make an educated decision. 
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SAP-qualified partner-packaged 
solutions combine SAP software 
and innovations and a partner’s  
intellectual property and  
services. 
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An SAP-qualified partner- 
packaged solution offers you  
a one-stop-shop experience. 

CORE PACKAGED-SOLUTION FUNCTIONALITY
SAP-qualified partner-packaged solutions combine 
SAP software and innovations together with an SAP 
partner’s intellectual property and services. Each 
packaged solution includes one or more of the fol-
lowing SAP solutions that are among the market 
leaders.

ERP Solutions
To meet fundamental business needs, such as 
managing financials, cash, and inventory, two  
solutions fit today’s requirements while preparing 
your business for what comes next.

 • SAP Business ByDesign®: Run your entire  
enterprise in one robust, scalable, and afford-
able cloud solution. In addition to agile financial 
management, you can manage logistics, pro-
curement, shipping, HR, and more, extending 
both intelligence and automation across your 
business.

 • SAP S/4HANA®: When you need the ultimate in 
functionality, industry depth, and flexibility, look 
 no further than Intelligent ERP. SAP S/4HANA  
delivers intelligent capabilities, embedded  
analytics, and next-generation processes to 
tackle any challenge – and can be deployed  
on premise, in the cloud, or as a combination  
of both.

Line-of-Business Solutions 
If your needs lean more toward specific business 
functions such as HR, CRM, or procurement, you 
can choose best-of-breed solutions that integrate 
directly with your financial core.
 • SAP SuccessFactors® solutions help you formalize 
HR processes while creating an exceptional  
employee experience so you can maintain and 
improve engagement, loyalty, and bottom-line 
performance.

 • The SAP CRM application and SAP Customer 
Experience portfolio help strengthen your sales 
and marketing processes while creating a con-
sistent and compelling customer experience 
across channels.

 • SAP Ariba® solutions help create a simple, guided 
buying experience for all employees and ensure 
you’re getting the best price from the right  
vendor while staying within your purchasing 
policies.

Platform and Technology Solutions
To empower your team to make better decisions 
backed by data, SAP offers all the analytics  
capabilities you need for business intelligence, 
augmented analytics, and collaborative planning 
in a single solution.

The SAP Analytics Cloud solution gives you a  
single view of all critical data from across your 
company to improve planning and gain the insight 
needed to keep your business moving forward. It 
helps you eliminate stand-alone spreadsheets and 
disconnected reporting and planning tools. 

Built on a Proven Foundation
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Why choose an SAP-qualified  
partner-packaged solution? They  
offer affordable deployment,  
specific focus by industry, predefined 
scope and price, faster implementation, 
and rapid time to value.

LOW-RISK, PREDICTABLE OUTCOMES AT  
ATTRACTIVE PRICE POINTS 
What is it worth to your business to gain a cohesive 
set of business management tools and applica-
tions? What if it allows you to bring together  
much-needed insights from finance, sales, and  
operations? How about if it drastically cuts your 
team’s time on manual tasks so there’s more time 
to manage the business and help customers? To 
help you answer those questions, consider these 
top issues when deciding what software to invest in.

Minimized Risk
When considering a preconfigured solution, think 
of the 80/20 rule. With a preconfigured packaged 
solution, 80% is standardized software, so there is 
less customization and less risk for cost overruns. 
Any customization serves to amplify essential pro-
cesses to drive a competitive advantage for your 
business. 

Also, since packaged solutions leverage proven 
implementation methodologies and accelerators, 
your implementation timeline is drastically short-
ened, allowing you to focus on other critical  
success factors such as user adoption.

Manageable Scope 
What’s better, investing in a large, comprehensive 
project or several smaller ones? Small, well-focused 
projects offer bigger payoffs. They deliver quicker 
time to value and end-user adoption, so there is 
less lag time in getting up to speed. 
 
Investing in a packaged solution means you pur-
sue only high-value processes that meet your 
specific needs. Larger projects tend to go over 
budget and time as requirements evolve during 
the longer implementation phase. 

Predictable Outcomes
When investing in software, your business wants 
solutions that deliver on their promises. SAP- 
qualified partner-packaged solutions are based  
on a proven track record of successful projects 
and in-depth industry experience. SAP partners 
provide documentation highlighting the outcomes 
your organization can expect at different stages 
after implementation, so you know up-front what 
business benefits to anticipate.

What to Consider When Investing in a Solution
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HOW PACKAGED SOLUTIONS DELIVER VALUE
Many businesses from a wide range of industries and sectors, from aviation to government to manu-
facturing to sciences, are realizing the rewards of SAP-qualified partner-packaged solutions. In fact, 
nearly every industry is covered by an SAP partner with the specific expertise to understand your 
business challenges and growth opportunities. Here are some examples of what value means to our 
customers: 

What Our Customers Are Saying 

ERP Packaged Solutions
“With SAP Business ByDesign, our financial data  
is more relevant, and we can respond to queries 
faster. The packaged solution provided transpar-
ency on project outcomes and cost from the  
beginning and has helped us deliver on time  
and within budget – saving 50% of the time  
spent by FTEs running reports, entering trial  
balances, and manipulating data.”
Business: Hospitality – cemeteries and  
ceremonial parks, 200 employees
Location: United Kingdom

“Our partner proposed a solution that was simple 
to understand and offered predictable results.  
The solution has enhanced our processes, and 
their experienced team took the time to thoroughly 
understand our business processes to ensure the 
solution is growing with our business.”
Business: Food manufacturing, 190 employees, 
US$54 million revenue 
Location: United States

“From the beginning, the partner package provided 
a good understanding of the expected business  
results. The project was delivered on time and on 
budget. The solution has clearly optimized our pro-
duction process, and thanks to the new insights, we 
have gained a time-to-market advantage over our 
competitors, reduced costs, and increased know-
how sharing internally.”
Business: Footwear manufacturing,  
300 employees, $50 million revenue
Location: Italy (with global operations)

“Our partner package is built on the functionality of 
SAP Business ByDesign. The result was a solution 
responding to the needs of our key processes from 
customer invoicing, purchases follow-up, expense 
reports, project management, and reporting in a 
short period of time.”
Business: Agricultural research, 75 employees, 
$10 million revenue
Location: France

“The fact that the partner proposed a clear road 
map with predictable outcomes was a main factor 
in our decision to choose them as our strategic 
partner to implement SAP S/4HANA. I know we 
made the right choice, and we can see the direct 
impact on our business.”
Business: LED lighting and controller manufactur-
ing, 35 employees, $10 million revenue
Location: Brazil
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E-Commerce Packaged Solution
“We’ve already seen payback. We’re two years 
ahead of the financial model, and we have lifted 
the business four times what we thought it would 
be. We’re now able to think in days and weeks 
rather than months and years.”
Business: Retail, 290 employees,  
$65 million revenue
Location: United Kingdom

HR Packaged Solutions
“We chose our partner package because it was 
simple, feasible, and affordable. It offered a fast 
implementation timeline that could meet our  
internal deadlines, and it quickly brought value  
to our business.”
Business: Petroleum and biofuels,  
950 employees, $2.7 billion revenue
Location: United Kingdom
 
“As we embarked on our SAP SuccessFactors  
solutions journey, our partner has provided a  
solution with predictable outcomes and a clear 
road map for growth. Nearly three years later, 
they not only proved to be our trusted partner, but 
they always went above and beyond to ensure our 
implementations were successful, and today their 
postimplementation support is second to none.”
Business: Global automotive manufacturer, 
13,000 employees, $3.9 billion revenue 
Location: Australia
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Take a Proven Path to Success  

 • Speed: Each package leverages methodology, 
preconfiguration, and implementation accelera-
tors, together with a predefined scope to shorten 
the deployment timeline. 

 • Affordability: Packaging software and services 
together drives down your implementation 
cost, thereby giving you a faster and better  
return on investment.

 • Remote delivery: In many cases, packaged  
solutions can be implemented remotely. SAP 
partners can execute your implementation 
from start to finish without face-to-face meet-
ings and time-consuming on-site visits.

FIND OUT MORE
To learn more about SAP-qualified partner- 
packaged solutions, visit us online. 

Adopt integrated solutions  
built, sold, and supported  
by an SAP partner – and gain  
dynamic software, innovations, 
and peace of mind.
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DISCOVER THE BENEFITS OF A PACKAGED 
SOLUTION
Packaged solutions are the perfect delivery vehicle 
for software projects. You have security knowing 
that each of these partner-developed solutions 
has been qualified by SAP. All stakeholders –  
decision-makers, line-of-business executives,  
and IT team members alike – are clear on the 
cost, implementation timeline, and anticipated 
business outcomes, on the way to realizing the 
following business benefits: 
 • Transparency: Each predefined, preconfigured, 
proven and tested solution is standardized and 
well-documented end to end, giving you com-
plete clarity on what’s included and what’s not.

 • Predictability: Packaged solutions have a defi-
nite implementation time frame, cost, and set 
of deliverables. Your organization will know what 
benefits to expect from the implementation, 
taking the risk out of the equation.
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No part of this publication may be reproduced or transmitted in any form 
or for any purpose without the express permission of SAP SE or an SAP 
affi  liate company.

The information contained herein may be changed without prior notice. 
Some software products marketed by SAP SE and its distributors contain 
proprietary software components of other software vendors. National 
product specifi cations may vary.

These materials are provided by SAP SE or an SAP affi  liate company for 
informational purposes only, without representation or warranty of any 
kind, and SAP or its affi  liated companies shall not be liable for errors or 
omissions with respect to the materials. The only warranties for SAP or 
SAP affi  liate company products and services are those that are set forth 
in the express warranty statements accompanying such products and 
services, if any. Nothing herein should be construed as constituting an 
additional warranty. 

In particular, SAP SE or its affi  liated companies have no obligation to 
pursue any course of business outlined in this document or any related 
presentation, or to develop or release any functionality mentioned therein. 
This document, or any related presentation, and SAP SE’s or its affi  liated 
companies’ strategy and possible future developments, products, and/or 
platforms, directions, and functionality are all subject to change and 
may be changed by SAP SE or its affi  liated companies at any time for 
any reason without notice. The information in this document is not a 
commitment, promise, or legal obligation to deliver any material, code, or 
functionality. All forward-looking statements are subject to various risks 
and uncertainties that could cause actual results to diff er materially from 
expectations. Readers are cautioned not to place undue reliance on these 
forward-looking statements, and they should not be relied upon in making 
purchasing decisions.

SAP and other SAP products and services mentioned herein as well 
as their respective logos are trademarks or registered trademarks of 
SAP SE (or an SAP affi  liate company) in Germany and other countries. 
All other product and service names mentioned are the trademarks of 
their respective companies. 

See www.sap.com/copyright for additional trademark information 
and notices.
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Follow us

https://twitter.com/sap
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